Unit 4  Book I


Unit 4  Book One
Section A   How to Make a good Impression
Teaching Objectives

After learning this unit, Ss are supposed to be able to 
· talk about good qualities in communication

· make good impressions on others

· master the key words and sentence structures 

· learn to write a paragraph of a statement supported by a list of things 

· improve the reading skill—reading for the main ideas in paragraphs
· conduct a series of reading, listening, speaking and writing activities.

Time Allotment
1st and 2nd period------ Pre-reading Activities

3rd and 4th period------While-reading Activities

5th and 6th period -----Post-reading Activities and Section B

7th and 8th period------Listening and Speaking 

Teaching Contents

I. Important Points 

A. Key words and phrases: 

Section A: impress, range, interview, depress, range from…to…, at one’s best, lighten up, focus on, take…seriously

Section B: instant, estimate, aggressive, promote, conviction, assume, in relation to, a wealth of, 
lack of, account for, be content with 

B. Key Sentence Patterns  

1. A large body of research (evidence / study / facts / experience / data) show(s) (proves / suggests / indicates) that…大量的研究（证据/ 研究/事实/  经验/数据）显示（证明/表明）……
2. Sb. / Sth. is the same (Sb. does sth.) whether …, … or …(a list of examples). 无论是…时，…时， 还是…时，某人／ 某物的表现是一样的（某人仍做某事）
II. Difficult Points

1.  ....causing a chain of reactions...(Para. 1) 

Causing是现分词，在句中作结果壮语。分词用法小结。
2. If I did agree, I certainly wouldn’t look at my feet or at the ceiling. I’d keep my eye on the lion. 
该句是If 引导的虚拟条件句。虚拟条件句的三种形式。
Teaching Procedures
I. Pre-reading Activities  

A. Warm-up Activities
  a) Work in pairs to talk about some pictures on body language.
1) What do you think these gestures or postures mean? 
2) What are your habitual gestures or posture?
3) Hoe does our body language affect others impressions of us?

4) Do you think the first impression is important? Why?
5) Is it necessary to improve our body language?
  b) Watch a video clip to discuss the following questions. 

1) What’s your first impression on the woman?
2) What is one way you can have a positive effect on other people?
3) What should we do to make a good impression?
From our discussions, different conclusions can be drawn as follows:
1) Briefly speaking, there are three main skills that affect our social activities. They are nonverbal skills, verbal skills, and techniques.
a) Nonverbal skills are ruled by our body language. According to the lecturer in the video, half of our mark on society is achieved through our nonverbal skills. In other words, our  body language reveals more the kind of person we are than it is widely believed to. Body language is a process of communication through conscious or unconscious gestures or poses.
b) Body language consists of five main aspects: appearance, posture, gestures, eye contact, and facial expressions. To put it in more detail, your appearance or the way you look always conveys to others something special, such as what taste you seek after. Posture — the way you stand, communicate with others, and even relax yourself — tells others more than your words do. Gestures usually add a visual dimension to what you are saying. Eye contact shows your interest, courage and confidence. Facial expressions are a mirror of your emotions.
2)  Now that we become aware of the importance of body language to our success in social contacts and we are also clear about its five major aspects through which our body language sends messages to others, it is quite necessary for us to better ourselves in the application of body language.  

   a) Our positive appearance can be affected through the appropriate clothes we wear and the popular but well-dressed hairstyles we keep. The improvement of our posture should be focused on the way we stand, the way we approach others, and the way we display our abilities.
b) Gestures are often overdone by presenters. If we find someone’s ideas and charm glow with the help of gestures, we should keep in mind where they come in.

c) On the other hand, when we find someone’s gestures add nothing but boredom to his speech, we should see to it that such a thing will not happen to ours. We should apply  our skills of “eye contact and facial expressions” to where we show respect or liking for the views of others, and where we feel confidence in ourselves.
B. Background information
Briefly speaking, there are three main skills that affect our social activities. They are nonverbal skills, verbal skills, and techniques. Nonverbal skills are ruled by our body language. Body language is communication without words by the body that may include planned as well as natural movements. Expressions on the face, movements of the body, posture or position, ways of doing things, the sound of the voice, clothes, and sometimes smell are some of the ways most people are not aware they are sending or receiving messages all the time. Body language is used on purpose by people in politics, selling and acting.

.
C. Key Words and Their Collocations 

1.  impression: n. an idea or opinion that one forms about sth.
eg. First impressions can be deceptive. 

第一印象可能是靠不住的。 
I get the distinct impression that we are not wanted here .
我明显感觉到我们在这里是不受欢迎的
What ‘s your  first impression on your English teacher?
impress:  v.
   — I am impressed by...
   — Her/his... impresses me greatly.
2. range from …to…
eg. 1)
The market prices of commercial housing range from 2,000 to 8,000 yuan per square meter. 
商品房的市场价格每平方米从2000元到8000元不等。

2) A good deed may range from endowing a university to helping an old lady cross the street.
做好事的范围很广,从给大学捐款到帮助老奶奶过马路,不一而足。
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这些词都含有“某事所能做的或所包括的范围”的意思

1)range指“运用心.眼.机器.力量等所能概括的范围”

   e.g.  the range of his knowledge   他的知识面

2)scope 指“活动.影响等的范围” 特指“了解.见解.适用性以外的范围”

   e.g.  It is within my scope. 那是在我的范围之内。

3)reach 指“手.运动.智力.影响等能及的范围”

   e.g.  It is beyond the human aid. 那是人力所不及的。

4)compass着重“某物所能活动的范围”

   e.g.  speak with compress 在限定范围内讲话

3. conscious
     conscious adj. : aware, realizing sth. 
     self-conscious adj. : shy or nervous

     unconscious adj. : unaware

     consciousness n. :意识, 知觉
eg.   He was badly hurt, but he remained conscious. 他伤得很重，但仍未失去知觉。

这组词都含有“意识到的”意思

1) aware侧重“感官所意识到的外界事”

e.g. everybody is aware of the importance of the four modernization.

每个人都意识到了四化的重要性。

2)conscious侧重“心理感知”

e.g. he is conscious of a sense of guilt.他感到内疚。

3)sensible指可用感官察觉到的（较复杂的或抽象的事物）

e.g. I was sensible of her solemn grief. 我知道她很悲哀。

4. be committed to
1)  
Dr. Martin Luther King Jr. committed all his life to the civil rights movement in the    US. 马丁. 路 .金博士把他的一生都奉献给了美国的民权运动。 

2)  A large amount of money has been committed to this project.

已经拨了一大笔钱 给这项工程。

II. While-reading Activities

1.Text Study

A. Fast reading and try to grasp the main idea of text

 SHAPE \* MERGEFORMAT 



B. Structure Analysis

The whole passage falls into 3 parts:

Part I ( paras.1-2): Research shows that we make up our minds about people through unspoken communication within seven seconds of meeting them. 
Part I ( paras.3-14): The four qualities we can use to impress others：you are the message; be yourself; use your eyes; lighten up
Part I ( para.15): We all have within ourselves the power to make a good impression. Just be ourselves and we’ll make it.
C. Difficult Sentences:
1....causing a chain of reactions...(Para. 1)

The phrase "causing a chain of reactions, ranging from comfort to fear." is an adverbial of result, used to describe the result of "show our true feelings..."

"a chain of something" means a sequence of them happening one after another,

 for example, 

a chain of events  一系列事件

a chain of accidents 一系列的意外事故

a chain of thoughts 一连串的想法

a chain of bad luck 一连串倒霉的事情

2…ranging from comfort to fear. (Para. 1)

The expression "ranging from comfort to fear" means reactions that include both of the opposites 'comfort' and 'fear' and anything in between.

range from: occur between certain limits or "to put things in rows; order in a line or lines".

eg. 1) There are 80 students whose ages ranged from 20 to 40. 

 80位学生年龄从20岁到40岁不等。

2) Prices range from $10 to $25. 价格从10美元到25美元不等。

range: v. put things in rows; order in a line or lines 

He had ranged the bottles from small to large in rows against the wall. 

他把瓶子从小到大靠墙排成几排。

 range: n. a choice; a variety; or the distance over which an object can be sent or thrown; the distance over which a sound can be heard, etc.

eg.They can take part in a wide range of free time activities. 

他们能够参加各种各样的业余活动。

We are within range of their guns. 我们正处于他们炮火的射程之内.
3. He's not being honest. (Para. 9)
"Be" is not usually used as the main verb in progressive tenses. However, you can use it in progressive tenses to describe someone's behavior at a particular time as in the sentence.

I was being very careful. (= I was doing something carefully.) 我是特别小心。
He is being nice to me. 

他对我显得特别好。
4. I disagree. If I did agree. I certainly wouldn't look at my feet or at the ceiling. I'd keep my eye on the lion! (L41)

Even if a room full of people were like a lion’s cage, we should keep eye contact with the lion.
If he started it now, he would not finish it in time.

就算他现在开始做,也不可能按时完成这项工作了。
If you had asked, I would have told you.  如果你当时问了，我会告诉你的。
D. Key Sentence Patterns
1) A large body of research (evidence / study / facts / experience / data) show(s) (proves / suggests / indicates) that…大量的研究（证据/ 研究/事实/  经验/数据）显示（证明/表明），……
e.g. a)  A large body of evidence proves that children from broken families are two or three times as likely as those in intact families to have emotional or behavioral problems or get into trouble with the law. 

大量证据表明，破裂家庭的子女出现情感、行为障碍或触犯法律的可能性是完整家庭子女的2～3倍。

b) The data given in the table show that dramatic changes have taken place in student use of
computers during the past five years. 
表中所给数据显示， 在过去五年中学生使用计算机的情况发生了很大的变化。

2) Sb. does one thing, does another thing, (a list of examples).  The secret / basic problem is that…
e.g.  I’ve helped them make persuasive presentations, answer unfriendly questions, communicate more effectively. The secret has always been you are the message. 
我帮助他们，使他们所作的演讲有说服力， 教他们如何回答不友好的提问，以及如何与人更有效地沟通。而所有这一切的秘诀都在于要懂得你本人就是信息。

3).Sb. / Sth. is the same (Sb. does sth.) whether …, … or …(a list of examples). 无论是…时，…时， 还是…时，某人／ 某物的表现是一样的（某人仍做某事）。
e.g.  a). Their love for each other remained what it had always been whether their life was deep in difficulty, free from storms or full of lures. 
无论他们的生活艰难时，风平浪静时，还是充满诱惑时, 他们始终相爱如初。
b) My father is always punctual whether he is sick or not, the weather is nasty or not, or the
others can make it to the office on time or not.
不论他身体是否舒适，不论天气是好是坏，也不论其他人是否能按时到办公室上班，我的父亲总是很守时。
2. Writing skill----- Writing a paragraph of a statement supported by a list of things
The writer successfully presents the reader his ideas through the device of listing. The writer supports his general statements very effectively through a list of examples, without having to go into details about them.

Writing Devices for Developing the Main Ideas:
· Listing (列举法)  Para. 2/4/3,6,10,12
· Questioning（设问法）Paras. 1-2 /5/15
· Exemplification (举例法)  Paras. 3/12-13
Listing  (列举法)
Example 1 : (His idea: We make up  our minds about  people within seven seconds of meeting them.)

    Think about some of your most unforgettable meetings: an introduction to your future spouse, a job interview, an encounter with a stranger. Focus on the first seven seconds. What did you feel and think? (L.5-6)

Example 2  (His idea: Others will want to be with you and help you if you use your good qualities.)
Your good qualities include: physical appearance, energy, rate of speech, pitch and tone of voice, gestures, expression through the eyes, and the ability to hold the interest of others. (Para. 4)
Questioning（设问法）
The writer presents and expounds his ideas by asking a list of questions, thus arousing an active echo in the reader’s mind, and then bringing the reader round to his ways of thinking.

]


The Title: How to Make a Good Impression
Part I: What did you feel and think? How did you “read” the other person? How do you think he read you? (Para. 2)
Part II: 
Think of times when you know you made a good impression. What made you successful? (Para. 5) 
Part III: 
Take a good look at yourself. Do you say “I” too often? Are you usually focused on your own problems? Do you complain frequently? If you answered yes to even one of these questions, you need to lighten up. (Para. 15)
Exemplification (举例法)
Exemplification is applied to make the author’s advice or opinion more authentic and persuasive. And it is employed in the second part of the article as follows:

1) For 25 years I’ve worked with thousands who want to be successful. I’ve helped them make persuasive presentations, answer unfriendly questions, communicate more effectively. The secret has always been you are the message. (Para.3)
2) Once in a staff meeting, one of the most powerful chairmen in the entertainment industry became very angry over tiny problems, scolded each worker and enjoyed making them fear him. When he got to me, he shouted, “And you, Ailes, what are you doing?” 

I said, “Do you mean now, this evening or for the rest of my life?” There was a moment of silence. Then the chairman threw back his head and roared with laughter. Others laughed too. Humor broke the stress of a very uncomfortable scene. 
Reading Skill----- Reading for the main ideas in paragraphs
Reading for the Main Ideas in Paragraphs
A paragraph is a group of sentences about the same idea, subject or topic. As you read a paragraph, you look for the key idea that each sentence presents. Adding up these key ideas, you see that each sentence helps build the main idea of the paragraph, the basic subject to which all the sentences connect. In order to understand the information you are reading, you must know what the main idea of the paragraph is. 

Often one sentence in the paragraph tells the reader exactly what the rest of the 
paragraph deals with and, therefore, gives the main idea. This main idea sentence may appear in one of several places, such as in the beginning, in the middle or at the end of the paragraph. Here are some examples taken from Reading Passage A.

 Others will want to be with you and help you if you use your good qualities. They include: physical appearance, energy, rate of speech, pitch and tone of voice, gestures, expression through the eyes, and the ability to hold the interest of others. Others form an impression about you based on these. (Para. 4, Reading Passage A, Unit 4)
Main idea: 
Make a good impression on others with your good qualities
. The trick is to be consistently you, at your best. The most effective people never change from one situation to another. They're the same whether they're having a conversation, addressing their garden club or being interviewed for a job. They communicate with their whole being; the tones of their voices and their gestures match their words. ( Para. 7, Reading Passage A, Unit 4)

Main idea: 
How to project yourself as being consistent in whatever you do. 
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 Practice:
Do Ex (on p.89) , and Section C (on p.94-95)

III. Post-reading Activities

A. Summary of the text
Scientific research shows that within the first seven seconds of meeting others we can make up our minds about them through a chain of reactions; because consciously or unconsciously, we show our true feelings with our eyes, faces, bodies and cooperation attitudes. If we want to leave a good impression on others and get them unconsciously, we should make full use of our good qualities, such as physical appearance, energy, rate of speech, pitch and tone of voice and gestures. We should be consistently ourselves, at our best when communicating with others. Since others believe what they see over what they hear, we must use our eyes to look directly at them and smile to convey the information that we are sincere and relaxed. Sometimes humor can work for us in a stressing situation. All we have to do is to lighten up and be our true selves. Once we have done the above, we already have within us the power to lead ourselves to success in social life.

Revision Work.
an encounter with a stranger　　　与陌生人的一次邂逅

a chain of reactions 　　　      一连串的反映

to hold the interest of others　　　成为瞩目的中心

to form an impression about sb.  　　对某人形成一种印象
to drive everyone crazy　　         使所有得人都受不了

to change from one situation to another　 随着情况的变化而改变

three words into the sentence　      一句话刚说了几个字　

to break eye contact　              中断目光接触

to take a good hard look at yourself　      好好审视一下自己

to roar with laughter　                放声大笑

C. Exercises 
Do Exercise III、IV、V、VI、IX

D. Assignments 

1. Write a paragraph of a statement supported by a list of things. Choose one of the topics: 
1) Many kinds of sports on our university grounds
2) Many Ways to Improve Your English    
2. Suppose you won the first prize in the recent English speech competition. Give a mini-speech of 50 seconds before the class to thank those who offered help. Use body language to help express when necessary. 

E. Quiz---- Vocabulary 

1. We must focus _______ our sales force as the chief means of improving trade.

A. to                        B. in  

C. on

            
D. with

2. He is very much ______ to the cause of language teaching.

A. communicated    


B. committed 

C. consistent           

 D. committing 

3. She is always trying to make a good impression ______ people with her new ring.

    A. by          B. with      C. at       D. on

4. If you ______, I would have told you.
    A. asked            
 B. have asked 

    C. had asked     

 D. would have asked

5. I loved you _____ I saw you.

A. at the instant             B. the instant  

C. in the instant             D. the instance 

6. The failure of the project forces us to conclude that we had _____ his ability.
A. overestimated          B. estimated  

C. underestimated        
D. promoted

7. Human reactions ______ body language are not always known in advance.

    A. of     B. on    C.  in    D. to

8. They were warm and friendly and I felt ______ right away.
    A. at home 
         
 B. in home 

    C. contented



D. content

9. She will not go against her ________. 

   A. presentation        
B. promotion

   C. conviction    

D. Communication

10. If you sing it several times, your children will begin to  pick _______ the words.

    A. out    B. up    C. at     D. on

Keys: 1-5 CDDCB  6-10 CDABB
Section B  Body  Language

I . Reading Comprehension

1. According to the first paragraph, what is a snap judgment?   
2. Why can people become familiar with each other through talking?
3. In what ways do we communicate a great deal with our bodies?  
4. What can we learn about the snap judgments from the passage? 
II. Key Words Study


1. 这组词都有家的意思

home 指家庭成员在一起生活的地方。家，家乡， 本国 

  e.g. His home is in London. 他的家在伦敦。

They have a comfortable home. 他们有一个舒适的小家庭。

Home也用作副词。意思是到家，回到家里，回国。

e.g.  Is he home yet? 他已经回到家了吗？

May I see you home? 我可以送你回家吗？

House主要指建筑物，住宅 

New house are going up everywhere.到处都在兴建新的住宅。

He stayed at his friends house.他住在朋友家里。

Family 指家中成员，或子女

Almost every family in the village has a man in the army.

这个村子里几乎每一家都有一个男子当兵。 

Tom is the eldest of the family.汤姆是子女中最大的一个。

They have married for two years, but have not any family yet. 

他们已经结婚两年了，但是还没有子女。

Household指家中成员，包括主仆，或指一户人家

This is a respectable household 这是一户有声望的人家。

The peasant household has become prosperous through working hard.
这户农家已经通过勤劳变得兴旺发达了。

2. statement: n. something that one says or writes, often officially说话，叙述，声明；报表 

to issue  / make a statement 发表声明
to confirm a  statement 证实一项陈述
to withdraw one’s statement 收回前言

词根  state n. & v.

station      n. 车站               

estate       n. 不动产，房地产

stationery    n.文具（总称）

stationary    adj. 静止的，

static       adj. 静止的

statesman    n. 政治家 

statistic     n.  统计学

restate v. 重申，再度声明

3.assume: v. 1. accept or believe that something is true even though you have no evidence 臆断

2. take up 承担，担任 

assume office 就职

assume responsibility 负责

assume an obligation 承担义务

assume a new name 用一个新名字

易混词:consume , resume

4.function: 1. n. the purpose or special duty of a person or thing功能，作用

              2. v. to operate工作，运行，起作用

1)The function of the heart is to send blood through the body. (n.)

2)The school dining room functions as an auditorium（礼堂） for teachers and students. (v.)

functional a. 职责的，功能的

functionalism n. 实用主义

functionalist n. 实用主义者

malfunction n. 故障   v. 发生故障 

5.overestimate:  vt.过高估计，过高评价 

e.g. We overestimated how much food we would need - there is a lot left over. 

反义词：underestimate  过低估计

联想：overconfident  过于自信

前缀： over-: too(much)

overpolite           overtired          overheated

overexcited          overfamiliar       overgreedy

overbusy            overactive         overcritical

overserious          overproud         overanxious

overburden          overcook          overpraise

overemphasize       oversimplify       overproduce

6.promote: v. 1. raise someone to a higher level or position提升，晋升

2. encourage; help the progress of something 促进，增进  

promote sb. to … 把某人提升为……

e.g.  The boss promoted him to the post of manager.

1). It is generally believed that the peace talk can promote the friendship between the two countries.

人们普遍认为这次和平会谈能促进两国间的友谊。 

2). The Secretary General of the UN has done a lot to promote the world peace.

联合国秘书长为促进世界和平作了大量工作。 

7.conviction: n. a very strong opinion or belief 坚定的信仰；确信  

be open to conviction         愿意服理

carry conviction             颇有道理，有说服力

in the full conviction that…    坚信 

shake a conviction            动摇信心

a person of strong conviction   有坚定信念的人

8.be content with:  be satisfied with 对……感到满意

1).He who is content with his life is happy.知足者常乐。

2). He doesn’t want more money---he is content with what he has.

他不需要更多的钱---他对自己所拥有的已感到心满意足了。
9.be /feel at home: feel comfortable or relaxed in a place or situation感到无拘束；感到熟悉

1). The boy did not feel at home before us. 

那个男孩在我们面前感到很不自在。

2). I’d like to thank everyone again for making me feel so much at home.

我要再一次谢谢各位使我感到如此宾至如 归。

They were warm and friendly and I felt at home right away. 

他们很热情友好，我很快就感到无拘无束了。

By the end of the year she was beginning to feel at home in her new job. 

到年底前，她已经开始对新工作感到很熟悉了

III. Text Analysis

Paras 1-3: People usually think speech is the most obvious form of communication. They say snap judgments are unsound or even dangerous. 

Paras 4-9: Researchers have found we communicate a great deal with our bodies 
Paras10:  Conclusion: Perhaps snap judgments aren’t so unsound after all. 

IV. Assignments

1. Ask students to look up / search for information about any offensive body languages and try to avoid them in their daily life. 
2. Read Section C, find a thought-provoking/inspiring quotation from it, bring it to the next class and share it with the class. 
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